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  Tel: 513-388-0199 / email: beckman@cuttingedgeservices.com 
 
  Ron Culgin 

Pro Cut, Inc. 
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  Tauna Prince 
Liebherr Concrete Technology Co. 

   Newport News, Virginia 
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Introduction 
 
Tim Beckman: In order to stay competitive in today’s market, many concrete cutting companies 
have added services outside of their normal disciplines. One of these services is concrete and slurry 
recycling which has become a hot topic in recent months with an increasing focus on “green” 
concrete practices. Today’s discussions will cover these services, and how companies can obtain 
LEED credits. 
 
I am an engineer and contractor. I have been with CSDA for many years and I have been working 
with diamond wire for 28 years. Besides cutting concrete, my significant focus is metal cutting. I 
mention this because we are not just about concrete cutting. There are all kinds of things going on, 
whether it is metal, concrete, asphalt or stone. The association has matured into a role of not only 
looking at an expanding variety of tools but a lot of different things that we now cut. The focus of this 
roundtable is about what we do with material we leave on Earth, and how can we conserve things 
more. With that, I will let Ron and Tauna introduce themselves then read Question 1. There are four 
questions and we will spend a few minutes to discuss each of them. We will have one person from 
each table summarize the events of that table and move forward. 
 
Ron Culgin: I am with Pro Cut of Boston, Massachusetts. I guess the experience that I bring to this 
roundtable is that we have a concrete cutting and demolition hauling business. Your typical roll-off 
container-type business. We have been involved in a number of LEED projects where we have had 
to document all the waste that we take away and have it recycled. Either it is separated onsite or 
separated at the dump source. General contractors are particularly interested in recycling concrete, 
because their LEED points are generated, at least on the waste side of it, by tonnage. So as you 
might imagine, it takes a great deal of tonnage of mixed debris to equal a single load. A 20-yard can 
of concrete is approximately 30,000 pounds. So they are particularly interested in documenting the 
recycling of concrete because it is so heavy. So separating steel and concrete and other heavy 
items important. Rock is important too, of course, but concrete is what pertains more to this 
business. I have a really good understanding of LEED, how to obtain points and why it is important 
to contractors. What can we, as a concrete cutting contractor, bring to the table when a customer is 
on a LEED certified project? So many of them are, today. There are a lot of LEED projects out there. 
 
Tauna Prince: I am with Liebherr Concrete Technology, and what I am going to bring to the table is 
the fact that we are a manufacturer. We have put a lot of time and research into the environmental 
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and LEED aspects of recycling equipment. Even the federal and state governments are recognizing 
purchases of recycling equipment. They are giving tax credits, write-offs and incentives for you to do 
something with your waste. I was educated by the Ready-Mix Association, that is why we 
manufacture a piece of solids removal equipment. We were primarily marketing it to the ready-mix 
people, then we realized that the saw cutters had slurry issues and containment. So that is why we 
got involved with CSDA. This is my second year as an association member and I am happy to be 
here. I have provided everyone with an introduction of what we do. It briefly says that you have to 
get rid of the solids before you can treat the water. It is plain and simple. There are LEED points 
incentives incorporated with recycling. When you reduce your fresh water consumption and you 
reuse existing materials, you qualify for LEED points. So I am here from the manufacturing side of 
things. 
 
Beckman: Moving on to our first question, I will read it and we will take 15 minutes before we 
summarize it with some discussion. The first one is a general introduction to the subject for some of 
us that do not know the definitions or what the acronyms mean. 
 
Question 1 – What is LEED? What is USGBC? What does your organization 
know about eco-friendly practices? How can you help your client gain LEED 
points? 
 
To help you out with the definition, you might want to refer to our handout or look up what Wikipedia 
is saying about LEED. There is also a reference to USGBC. Please begin your roundtable 
discussions. 
 
Todd Forbush (Table 3): I am from Cincinnati, Ohio and I am a manufacturer’s representative in 
this business. At our table, most of us didn’t know a whole lot about eco-friendly practices. We are 
aware of them but haven’t been mandated to participate in any programs for LEED points at this 
time. However, everybody felt that it is something that is coming down the road and we are here 
today to find out what steps to take to start being more eco-friendly. 
 
Roger Allen (Table 2): I am from Plymouth, Minnesota. The consensus at the table was that we are 
aware of it but we do not know how to contribute to it and we do not know how we are going to 
promote it ourselves to get the contractor points. We do not know how many points there are 
supposed to be to get them that certification or not. Most of us are at the infancy stage. We talked a 
lot about slurry and how to process it, and knowing that this is one area where you could promote to 
your general contractor. We are here for the knowledge. I think we are starting from scratch in a lot 
of cases. We have got to see how it applies to us. 
 
Prince: There are three different levels of LEED point certification. I know for a fact that the fresh 
water consumption and the reuse of existing materials can qualify you anything from five to 10 
points. I have a chart on this and if anyone is interested I have my business card here and I can 
email this to you. Basically LEED is not company-wide, it is project-wide or site-wide. This would be 
for one project or one plant. If you can prove that you are reducing your fresh water consumption by 
using recycling methods, you qualify for LEED points. 
 
Culgin: LEED is a voluntary program at this point. It’s a non-profit organization, and it is really 
people who are interested in looking good to the public. They want to show that they are eco-friendly 
and include hospitals, universities and major manufacturers. They want it in their brochure, they 
want it in their portfolios, they want to be recognized as an eco-friendly company/university/hospital. 
So it is a voluntary program and the levels are bronze, silver and platinum. Depending on how many 
points you achieve, points that can be achieved through a number of energy-saving methods, it can 
be reclaiming rain water, energy-efficient glass, energy-efficient heating systems, using recycled 
materials in woodworking and cabinetry. Certainly in our end of the business, and the way it is 
hauling into the business, is recycling the debris. More specifically for the average concrete cutting 
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member, a builder might be very interested in knowing if you have got half a dozen cans of concrete 
to get rid of, and you can provide him with the documentation that the concrete was recycled, which I 
think in most markets it is today. It is ground and sold. That is 100% recycled and it is very heavy. So 
it weighs a lot in the calculations that they use to gain points for their debris recycling. So it may be 
something that the builder has not even thought of. The people that you take that to will give you the 
documentation. There are not a lot of forms or paperwork. The guy that you hand it to, all he needs 
to do is give you a letter or documentation that says this material was ground and sold in place of 
gravel, road base or what-not. The builder might be impressed that you even know what LEED is, 
and that this recycled concrete goes towards his points. 
 
Cowperthwait (Table 2): So the builder gets the points? 
 
Culgin: The builder gets the points. His project gets these points. They will often have someone in 
their company who is pretty-much dedicated to administering this LEED program. At the end of the 
day, they just want to be able to say that the new medical wing that they have built achieved this 
platinum LEED level.  
 
Allen (Table 2): I know in Minneapolis now, all public agency buildings are in this program. In some 
cases they are LEED compliant but not LEED certified, because the process of getting it all 
administered and certified is many thousand dollars for a public building. A library or whatever. It is 
out there in the marketplace but it is not easy to get certification because there are all these pieces 
of paper flying around so that there can be a certificate hanging in an office. 
 
Beckman: There are some communities, though, that are mandating a certain portion, even in the 
Cincinnati area, for going LEED. So while it is voluntary, they are saying that they want some 
projects to be LEED certified. I think we need to qualify the term voluntary. 
 
Culgin: Within the city limits of Boston, the mayor has made it mandatory that any job with state 
funds has to be LEED project. So in that regard, it has been made mandatory for those builders that 
want to build within the city of Boston with state money.  
 
John Serban (Table 8): In Indiana, many of the general contractors have been promoting their 
LEED attainment. They are actually using that to sell work and sell jobs. So it is becoming a very 
visible factor in our market. 
 
Beckman: We did not want you to take too much time reading during the discussions, but at the 
moderator table we have brought several extra books. One of them is the U.S. Green Building 
Council. This you can take home with you, and we also have the official pamphlet they produce for 
LEED. We would like you to grab these afterwards so that you can now focus on Question 2. 
 
Question 2 – What opportunities do you see to generate income by offering 
recycling systems or services? 
 
Jim Dvoratchek (Table 8): The opportunities that you see out there that we know of. We have 
people with crushing yards where people pay to bring clean concrete in and then they crush it and 
pull the steel out. They then turn around and sell it as certified, sub-grade gravel. Stuff like that. We 
also know of a couple of cutters out there who have utilized their recycled water and slurry using 
solid removal/recycling equipment, and have opened it up to competitors. They charge the customer 
per gallon or per square yard. So they have created another revenue stream on grooving or grinding 
jobs for the removal of the customer’s material. We always have to remember that the slurry belongs 
to the customer—we are just helping them out! 
 
Craig Damon (Table 2): I am from Agawam. My company is Witch Enterprises. Basically our table 
believes, or what I got out of the discussion, was that slurry is a nuisance. It is something that none 
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of us want to deal with, but in some cases we have to deal with it. They can charge per gallon or a 
flat rate to get rid of it. In my business, we had to take slurry away once and that was a nuisance. 
We really did not get paid enough to do it. As far as solids go, and as Jim said, there are gravel pits 
and places like that that will take it. They will crush it and remove the steel. But I don’t believe we 
saw any great opportunity with the actual slurry removal or generating any of those kind of 
processes. 
 
Culgin: I would just add to that. If you were to go back to your customer and asked them if they 
would be interested in having a letter certifying that this concrete was recycled, they might be very 
interested in that, even though they did not ask you to do it. More and more though, they will be 
asking for it. 
 
Dennis Mello (Table 3): I represent Cut-Rite from Pawtucket, Rhode Island. I am on one side of Pro 
Cut and on the other side of Witch, so I am right in the middle! Well, as far as I am concerned let a 
sleeping dog lie with this stuff here. We do not even know what is going on with some of this stuff. I 
have run into it a couple of times in Providence, when we were working around the corner from the 
environmental office. Some guy came round from there and he asked me what I was going to do 
with all the stuff that was on the ground at the job site. I told him we would do what we always do 
and leave it there, but he told me that we could not. I told my guys to watch out for him because he 
would be coming around again, and told them to make sure nothing goes down the drain. Sure 
enough, one of my guys swept it down the drain and the guy from the environmental office was right 
there and he gave us a ticket. Now it became political, because the guy I worked for did all the work 
for the city. I went and gave him the ticket and he investigated who gave us the ticket.  
 
I think that there is a lot of opportunity here as far as the recycling. I think that rather than just the 
voluntary LEED, if it becomes mandatory all over. There are always politicians who are looking for a 
thing like this, so you hook up with them and they pass the law. Now you have the machinery in 
place to do all of this, and for anybody else that wants to start cutting in the area it is going to cost 
them as much to clean it up as what they make for cutting it. So if you have the recycling equipment 
and you are ready to go, you will be getting all of the business until everybody else can adjust. By 
that time you want to get out of business because the price will go down. So we should be here 
asking to what degree we have to comply and what kind of tolerances are they going to enforce. We 
cut the roads and you have asphalt and then concrete, now you are mixing the two. We have not 
talked about that. How much do we have to clean the road before the general contractor comes and 
takes it out?  
 
We also had a discussion at the table about the stone industry. They have been recycling it and 
piling it up, but they are out of the limelight. They are out in the woods somewhere cutting this stone 
and no one is there watching them. We are right in front. We could be working out front of city hall or 
on one of these LEED projects and, sure enough, the environmental reps are there asking us what 
we are going to do with the waste. You now own this stuff. We have to think about what we are 
going to do in the future with this. For the containment and reuse of the water you need the machine 
or just let it set, like they do on the big road projects. We are going to have to get some type of a 
formula on how we are going to do this, because just doing it for free or for a LEED project and 
asking the guy is not great for us. Right now it is voluntary, like Ron said. If that guy from Brown 
University can get two stars for building his building a little bit higher, and I am going to help him do 
this and help him get LEED points, he is going to use me again. I think that gives you a big edge. 
Picking this stuff up will involve laborers and more work, I guess, but you are doubling the prices of 
the job. It is a big discussion. I said this years ago, but it is just coming into fruition now, I think.  
 
Culgin: There are two subjects here. One is dumping slurry illegally, because you really cannot put 
it down the drain and we know that road work can generate a lot of run off. We have to be very 
conscious that if we are working near street drains or floor drains, and it is just running down these 
drains, we really need to get up to speed with capturing that slurry. That leads to collecting it and 
now having to recycle it. Whether it is LEED or not, that is the environmental side of it. The other 
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side of it is recycling for the benefit of LEED points—looking good for your customer and to their 
client. So we want to try and educate each other as to what LEED is all about if we are asked about 
it. But the pollution and environmental control side of it, it is a whole other issue. We need to be up to 
speed on both of those going forward, obviously. 
 
Prince: To expand on what Ron is saying, the regulators are calling it a contaminate because of the 
high pH. Everyone probably does not agree with that but unfortunately that does not matter because 
the government says it is a contaminate. Even if it touches a ground surface and seeps into the dirt, 
they are calling that a violation and not compliant. So no waterways, no wet land, not even the dirt 
anymore. All the pre-casters now have to pour a slab of concrete to make a pit system so that they 
do not contaminate the ground. That is another industry, but I know of one saw cutter that was fined 
for just dumping it on the side of the road. It is going to come. It started in California and it is heading 
East.  
 
Culgin: With that said, I can see the day when you are cutting a foundation wall in an excavation 
and you cannot let that water just run into the dirt, even though it is not near a drain and maybe it will 
be a long time before it makes the water table. I imagine that this is something the manufacturers 
are keeping an eye on. I think that there will be a lot of that coming—probably not in my lifetime. 
There is going to be a lot of collecting slurry water while wall sawing in the most benign situations. 
You are going to be collecting that water and pumping to a truck and recycling it one way or the 
other. It is coming. 
 
Question 3 – What are your current methods for disposing of slurry water and 
solids? Do you haul away waste? How do you handle tank washout and grey 
water disposal? 
 
Prince: Something else to keep in the back of your mind, is how much do you pay for this disposal? 
Because those costs can add up. You would want to take those costs and then calculate a return for 
that from buying some recycling equipment, whether it is a water filtration system to remove the fines 
or solid removal. 
 
Matthew Finnigan (Table 2): I am from National Concrete Cutting. As we sat and talked about 
Question 3, the first approach in most cases is to try and get the customer to handle the slurry and 
not ourselves. That is not always possible and we end up hauling it back in some manner or dealing 
with it. We each have different ways of dealing with it. In my operation I use slurry pans, which we 
have hauled off. We charge for the material we bring back. Others were dong the same thing. We 
got into talking about washing equipment, because we are all generating the same thing. You go out 
on the path and use your pressure washer. Things are changing and we do not know when or where 
it will effect us. It is something we have to pay attention to and we do not know all the answers at this 
point. I could sit here and bring up questions or issues that we really do not want to face, but we 
have to some time. It is beyond just what we do with the slurry as we are heading back. Just 
washing out vacuums, or that kind of thing, is producing that kind of water and waste.  
 
Prince: It really comes down to containment. The larger pre-casters and concrete companies have a 
pit system at every plant, and that is where they wash out all their equipment. They capture it and 
then they treat it before disposing of it, usually through a third party. 
 
Finnigan (Table 2): I am aware of one of my competitors who has a neighbor next door to them and 
came to inspect them. He came out and saw their washer and went in and cited them. Just because 
he was there and saw it, so that certainly raises us on their radar too. 
 
Todd Scharich (Table 8): I am showing a product today called Congelz that deals with some of 
these issues. It was interesting for me to learn, as I come from the ready-mix industry side as well. 
To sit and listen to the different disposal methods, from putting it in 55-gallon drums and wrapping it 
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in duct tape, putting the top on and throwing it in the dumpster, to pits and lined pits to unlined pits. 
All of the different methods that I heard, it was pretty amazing. There is a gentleman here as well 
telling me that there are different methods within his own state. Requirements for what is being 
called for. So I really feel for you guys in this. Do you haul away waste? Well, some people make it a 
line item on their proposals as well; whether they are taking the waste or not. I am aware of rules in 
Minnesota and I know they are tough there. I am dealing with a contractor in that area that is 
bringing it back and filtering through the slurry before reusing that water. The methods that were 
shared today were pretty amazing. Every single person at the table had a different process for doing 
this. It comes down to what some people have been explaining about solids and containment. That 
is really where things are going to go in the future. Ultimately it comes down to what I’ve heard and 
read from the government that they just do not want to see liquids. They are happy to see water and 
solids, but not other liquids at all. This is why we have created a product to try and address this on a 
smaller scale not to the level of a large reclaimer type system. 
 
Prince: The concept behind the recycling of the solids, is to basically make it easier for you to treat 
the water. You have to get the solids out before you can treat the water using any of the filter 
systems that are out there. They will get clogged if you leave the grit and things in there. But then we 
have customers that are actually finding a benefit by selling the returns of the solids. Salinas sells it 
to a landscaping company that uses it for fill. So there are all kinds of different scenarios but the 
main focus is the water. What are you going to do with the water? That is what they are considering 
a contaminate.  
 
Tim Rudder (Table 3): I am from IDS Concrete Cutting. There are a few jobs that we go to where 
they have slurry pits for us to dump slurry in, but for the most part we just leave it. Occasionally we 
will vacuum it up if they want us to do that. We bring it back to the shop then we dump it out and 
watch the grass turn grey.  
 
Beckman: In my operation, we normally do not truck any slurry or waste around. We normally have 
to deal with it on site, so we made some home-made skids that you can use a gravity-type system to 
run. The waste water from the slurry is pumped to tanks. It could be just bigger tanks, but on our skid 
mounted system it is just a series of four 55-gallon tanks. We let the solids go through and there are 
some filters in there that we put in on a grid. We then collect it from the gravity system into a small 
pump and force it through three finishing filters. These are just big socks in an aluminum tank. We 
might go from 25 to 10 to five microns and then back to the saw. Keep in mind that we are probably 
getting rid of the solids but we have not dealt with the pH yet. So if you have a long-term project you 
can easily tell when your pH is high, because you get lots of bubbles and you are really going to 
have some issues. So you have to figure out how you are going to handle the pH. Sometimes that is 
commonly done by buying off-the-shelf products to get some acids back in the water. We will now 
move on to some areas that we have already touched on. 
 
Question 4 – Are you getting pressure or requirements form clients and 
regulators to handle and control slurry and dust? Are you seeing any fines? 
 
Dan Cowperthwait (Table 2): I am Dan from Atlantic Concrete Cutting. One of the things that came 
out of this whole discussion is that Doug should be here and not me! We are heavily involved in all of 
these issues. I am not too familiar with them, and I know that the boss is. Getting pressure and 
requirements from clients to handle and control slurry and dust? The answer to that is yes we are. 
Every job has to address what you are going to do with slurry. The answer seems to be, whenever 
we, as subcontractors, can, we are going to make it the customer’s or the general contractor’s 
responsibility to dispose of the slurry. I know that in our case, we make every effort to stipulate that 
the customer or GC has to provide on-site slurry disposal. Sometimes that little footnote gets missed 
by the GC and then the day comes, the day before the job, and the question comes up, “What are 
you going to do with all the slurry?” Well, we are dumping it on your site. They do not want to do that 
so then there is a little tussle back and forth. As far as dust, you have got to control that. If you have 
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dust, you have got to have the guys wearing respirators. Everybody here at the table seems to be 
doing wet cutting. We do some dry cutting with a closed vacuum system that draws the dust off the 
saw back into a vacuum system were it is captured. We are getting that patented, but I’m not sure 
what the status of that is right now. Where I have seen dust as an issue, is when we are cutting 
joints before we seal them. The guys use pressurized air hoses and they blow the dust out. I was 
shocked when I saw that. The dust was everywhere and they had respirators on. That is from a 
personal health point of view, but from an environmental point of view I am not sure what the 
environmental regulations would require as far as our dust. We were at a Naval air station in Jersey, 
out in the middle of the woods. We talked a little bit about fines, and the guys around the table were 
talking about up in Canada where there are fines of around $800. Matthew previously talked about a 
fine for a competitor of his. I do not know that any of us, other than those examples, have seen any 
fines. 
 
Ty Conner (Table 8): Our slurry issues became predominant during a CalTrans project. Slurry was 
tested and was found to have Chromium 6. For those of you not familiar with Chromium 6, it has to 
do with the Erin Brokovich story. The largest civil lawsuit settled in the United States. Cal-Trans 
immediately shut the job down. They did not know where the Chromium 6 was or where the slurry 
came from, but they canceled the project. That was their answer to slurry on this project. They 
immediately changed the specifications. Now, the person that generates the slurry now owns the 
slurry, whereas before it was a by-product of the job. So since 2006, the contractors in California are 
now responsible for the slurry. The question was asked if we are getting pressured from clients or 
regulators about the handling of slurry or dust. The answer is yes, on both issues. In California, if it 
blows or flows it is illegal. We happened to be doing a grinding job for CalTrans. They gave us a 
slurry disposal site for grinding asphalt. We had asphalt slurry. We got done early in the morning and 
my crew was dumping their tanker in a pitted area next to a recycled pile of cold mill tailings. Does 
everyone know what they are? They are pulverizers from a rotor mill that pulverize asphalt. We were 
dumping in a hole at the side of the tailing pile, and someone came along and saw us and caught us. 
We were dumping illegally. They called the county hazardous materials team and Highway Patrol. 
So the Highway Patrol came to the dump site. I happened to pull up about 10 minutes later and 
everybody pointed at me. When I walked up, Highway Patrol put handcuffs on me and told me I was 
being arrested for illegal dumping. It took about an hour and a half for the county hazardous 
materials team to come out. When they got there they were dressed in all their Tyveks, their rubber 
suits, rubber gloves, respirators. They walked up to the hazardous waste, ripped off their masks and 
said, “Who in the heck called us out here for this?” The problem did not end there. Highway Patrol 
felt they needed to do something or cite somebody, so they took the handcuffs off me and had me 
sign a traffic ticket for illegal dumping. A moving traffic violation for dumping slurry on the highway. I 
appeared on the ticket, pled guilty with an explanation and explained to the judge what happened. 
He smacked us with a $15,000 fine, so I said that I would like to change my plea to not guilty, 
because he did not entertain my explanation. Anyway, we sat there all day and finally I wore him out 
and he gave me a $150 fine, so I felt that was well worth my time to fight the issue. My point being, 
these people do not really understand what the material is or what it will do, and there seems to be 
no standardization—at least in our state—as to how it is going to be dealt with.  
 
Mike Orzechowski (Table 3): With our table, the impression I got was that we are not getting a lot 
of pressure for slurry. Everything is being done wet when the contract is on the table, so there is not 
really a dust issue. We did hear about a fine earlier, for dumping some stuff down a drain. For the 
most part, however, it is not as bad as it is in California. 
 
Beckman: Thank you everybody for participating in the questions. We now ask if there are any 
concluding remarks that we can record? Here is one gentleman. 
 
Dvoratchek (Table 8): One thing to be aware of if you are bidding on LEED projects. The builders 
get their bonuses off the level of certification. So as a subcontractor, it is something that you do. 
They can lose points because you dumped what would be considered contaminated water into the 
soil or something else that cannot be remediated. You can get fined or back-charged for loss. If they 
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get a bronze instead of a silver, or a silver instead of a platinum, they may point the finger at you. 
They will come back at you with a back charge. So you have to be aware of that on projects. They 
also tend to be more picky on cleanup and things of that nature on those jobs. We had two guys out 
last week on jobs cleaning the underside of a tin deck and it had to be spotless. It was on a LEED 
job, and it was because where you would think there would be a drop ceiling they had left it exposed 
and things like that. So you will put in more effort on a LEED project than normal. So take that into 
consideration when you are bidding or estimating. Earlier we discussed that this is a voluntary thing. 
In Chicago, our former mayor has mandated that any government building; all the schools and 
publically funded buildings or commercial buildings over a certain size in Chicago, has to be LEED 
certified or you do not get the permit. This is one of the early steps that companies were taking. This 
cap and trade you heard, that is going to be passed in the United States. This is where companies 
would get credit for being economically friendly and having a lower carbon footprint. They would then 
sell their carbon credits to polluters who would then pay for being polluters. That was the long-term 
plan on this LEED certification.  
 
Dennis Mello (Table 3): Something happened to me ago seven or eight years ago. We were doing 
a job in a shopping mall for a large general contractor in the area. There were three contractors 
there. There was a masonry contractor working on one side of the building, I was doing a trench 
across the middle of the floor over to the right side and there was another contractor working in 
another area of the building. The general contractor was tough. I had been working for three months 
and I was looking for my dues. Finally I get hold of him and he pays me. We deposit the money in 
the bank, and then maybe a week later I get a bill from this guy. With it was a note that said due to 
our slurry the drains had to be pumped. As much as I had charged him to cut, he charged me to 
clean these drains. So my office staff said asked what I was going to do. So I said that we would sit 
down and write him a letter. I stated in the letter that I would be very happy to pay him, but I wanted 
to see the analysis he did to make the findings between the mason contractor, Cut-Rite’s slurry and 
the other slurry that was in there. I sent it to him and said thanks, I would be very happy to pay you 
so please call me. He never called. 
 
Beckman: Thank you Dennis, good story. And thank you everyone, Have a good day. 
 
 

END 


